AIA PUBLIC Takaful helps customers
protect, accumulate and distribute

wealth through A-Life Legasi

KUCHING: AIA PUBLIC Takaful
Bhd (AIA PUBLIC Takaful) has
recently launched Its iatest
Family Takaful plan. A-Life
Legesi wo help customers ensure
that the future of their loved
ones is well-protected by leaving
thelr legacy in good hands.

Not oaly are customers able
to protect and accumulate their
wealth with A-Life Legasi. the

an also provides an avenue

or them to contribute back to
the community by sharing thelr
legacy with a charitable cause
through its Jatest and first-in-
market A-Plus Infaqrider.

This shardah-compliant plan
aleo acts as an estate planning
solution for customers whare
It offers high protection
with a minimum coverage of
RM350,000 and pays up to
600 per cantof Lhe total sum
covered in the form of Hibah
(gift) to their loved ones.

Additionally, A-Life Legasi
customers can enjoy up to
RM4 million coverage without
undergoing any medical check-
ups and wil be covered for
accidental death or death during
Ha[j or Umrah as well as Total
and Penmanent Disability {TPD).

Explaining the rationale and
conceptualisation behind A-Life
Legasi, AlA PUBLIC Takaful
chief executive officer {CE0)
Elmie Aman Najas said that
A-Life Logasi wac born out of

their market undarstanding,
rticularly amongst Muslim
amilies

“While wealth protection
is important Lo ensure &
comfartable life, they also
believe that wealth is not merely
about leaving behind adequate
savings for your family when
you arenolonger around It is
akso about contributing and
Iq?nlmulrs to do good even after
ife.

“Hence this year, we are
broadening our takaful benefits
to not just help our custamers
addrozs thelr evolving financial
and protection needs butalso
onable them to give back to
thoss in peed, Thisis what it
means by bullding and Jeaving

your lof:ry

Another unigue feature of
A-Life Legasi is (ts Akaun Legzs.
which helps customers bocst
their savings by rewardirg
them for ﬂruthing good
financial habits and for reaching
important milestones in thoir
lives

Il customers make thelr
contributions on time, an
amount will be credited Into
their Akaun Legasi every two
years, at year 20 andat theend
of the certificate term On tepof
that, if o customer gets married.
welcomes o new family member,
reaches retirement age or other
significant life achlovements,

up Le S0 per cent of the
accumulated Akaun Lagasi
amountwill be payabdle to them
Customers also have the
option to eabance their
protection and savings needs
by adding a variety of opticnal
riders to thelr A-Life Legasi
plan including protection
againet critical iliness. Howeover.
betides accumulating and
protecting their wealth. the plan
uniquely enables them to share
their wealth by channeliing
the takaful benefits te the
communily as part of their
ongaing charity thraugh ite one-
of-a kind, A-Plus Infaq rider.
This means, chould 3 customer
pass away or suffer TPD, the
rider coverage amount will
beé payable to tha customers
preferred charftable cause or
they may select to donate to
the rider’s charitable partners
Mercy Malaysia and the
National Cancer Society
of Malaysia (NCSM). The
contributicn cr Infag amount
will be channellsd to the
selected charitable cause via
AlA PUBLIC Takaful's service
provider PB Trustee Services
3hd (PB Trustee Services).
“What distincts A-Life Legasi
from other simikar plans
offered in the market is that
the charitable element (A-Flus
Infag)is developed as part of the
product faature: eliminating the
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hassle for customens to engage
sxternal parties in helping them
channal thelir denations” Elmis
shared on the long-term beneflts
of the rider,

“In other words, our
customers are provided with
an avenue todistribute their
wealth totheir preferrad
charitable cause in a simplified
and sustainable manner evan
afterthey are no longer arcund
This then indirectly improves
social participation which
ultimately creates a positive
impact on all members of the
community.”

"My heartfelt appreciation
to Mercy Malaysia and NCSM
{or their continuous support
and for eoming onboard ac

beneficiarios of A-Plusinfag.
Not forgerting PB Trustee
Services as our service provider.

‘Both NGOs have been a long-
time partnerof AlA and we have
been privileged tosupport their
causes througheout the years.

‘With these new takaful
solutions, we're taking this
partnorship a step further
- amplifying our purposs
of belping Malaysians live
Healthier, Longer, Better Lives

T'm glad that we havethe
right partiers to help us achleve
this”

To commemorate AIA PUELIC
Takaful's partnerchip with its
charitable partners, the takaful
operator donated RM10,000
to Morey Malayeis and NCSM

tively.
@ mock chaque was
nted by Elmis 1o Mercy

aalama exacutive director
Amran Mezhzan and NCSM
general maneger Michael
Warren atan exclusive luncheon
held at AlA head office recently.

A-Life Legasiis available for
individuals between the age
of 14 days old and 70 years old
and alfers various coverage
and coatribution terms tosuit
customers needs. [t is also
Integrated with AlA Vitality,
AlASs unique scienca-backed
health programme that
empawers ita members with the
knowledge, tocls and motivation
tomake healthier choices and
achieve thelr health gaals,




